
An albatross or a stunning asset?
Chris Hutching

The Forsyth Barr Stadium in Dunedin has become 
a defining issue that has left the council facing big 
debts. 

Ironically, the council is headed by a mayor, 
Dave Cull, who formerly warned of the likely prob-
lems. His term is likely to be defined by the finan-
cial constraints imposed on his administration and 
consequential rates rises to pay for operation costs 
of the stadium. 

But for Dunedin businessman and Forsyth Barr 
founder, Sir Eion Edgar, the post mortem findings 
are mere quibbles.

The Forsyth Barr Stadium will boost Dunedin 
with its multiplier spending effect as never before, 
he said. And a bargain to boot. 

“Try doing it these days and it would cost another 
$50 million. The timing was excellent.”

Mr Edgar is a member of the private sector promot-
er of the Carisbrook Stadium Trust (named after the old rugby grounds). 
His firm, Forsyth Barr, is a major contributor to the private sector fund-
ing contributor via naming rights to the stadium, although there have been 

contrasting interpretations about when payments were 
due to start.

The trust was established in 2006 and led by execu-
tive trustee Malcolm Farry, Arrow founder Ron An-
derson, Naylor Love’s Bill Baylis, businessman Stew-
art Barnett and Forsyth Barr founder Sir Eion. Other 
high-profile businesspeople such as property player 
Mike Coburn helped lead the project delivery team. 

The involvement of these high-profile wealthy 
businessmen whose companies have been actively 
involved in the stadium led to many public accusa-
tions of conflicts of interest.

But Sir Eion said the trust is above reproach and 
everything that was contractually required to do in 
good faith was fulfilled, including the construction 
price. He also maintains that all cost overruns were 
largely the result of other additions negotiated by the 
council. 

But he is not looking to point the finger of blame. 
The council must now turn its attention to turning 

the lossmaking operations budget around.
For Sir Eion the new stadium is a “fantastic” asset that can only benefit 

the city. 

NBR NZ PRoPeRty INvestoR Is a PuBlIcatIoN of the NatIoNal BusINess RevIew

May 15 2012

Chris Hutching

Carisbrook Stadium Trust invoices were never 
checked by Dunedin City Council staff.

This is one of the findings of the PwC report 
into cost overruns for the controversial Forsyth 
Barr Stadium that saw the final bill rise from $188 
million to $224 million.

The trust aggressively promoted the new sta-
dium and promised $45 million of private sector 
funding that remains doubtful.

One of the original council conditions was 
that the $45.5 million be confirmed before con-
struction was approved. During the fundraising 
period, Carisbrook Stadium Trust chairman Mal-
colm Farry’s estimates of the amounts pledged 
shrank. There was also doubt in many residents’ 
minds about whether the private sector funding 
was for construction or operations. 

The PwC report notes how the council resolved 
in 2008 to commit to the construction contract on 
certain terms and conditions. One condition was 
that the council be satisfied that a minimum of 
60% of the private sector funding target of $45.5 
million (for memberships, sponsorships, suite 
rentals) be achieved and supportable, with con-
tracts conditional on the stadium proceeding. 

A Dunedin City Council cashflow forecast an-
ticipated the full $45.5 million would be received 
by December 2010. 

That assumption proved to be incorrect and 
was modified so that only 53% of the $45.5 mil-
lion would be received in advance of opening. 

“No impact was assumed to the ratepayers as 
the estimated $19.2 million in new debt on the 
council’s books would be serviced by receipts 
from further private sector funding sales,” PwC 
says.

By 2009 it was apparent only 3% of the pri-
vate sector funding would be received before the 

stadium opening. 
“The overall impact of these changes was that 

Dunedin City Council would take on $42.645 
million more debt at a cost of an additional $10 
million in debt carrying costs [interest] during the 
terms of the borrowing.

“However, the cashflow projections that ac-
counted for these contracts were not discounted 
or provisioned to reflect an allowance for con-
tracts that might not be honoured or could be 
cancelled.”

Keen council never checked budgets, invoices

To page 2
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SIR EION EDGAR: Stadium will boost Dunedin 

with its multiplier spending effect ‘as never 

before’

HEAVILY PROMOTED But promised private sector funding remains doubtful
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Auckland red tape cutter  
proud of her team’s work
Deborah LaHatte

A property developer praising a local body? It’s 
almost unheard of but Auckland Council key 
accounts management and major projects team 
manager Rhonda Hobson says that is becoming 
the norm in Auckland.

Apartment building developer Ockham In-
vestments’ Mark Todd told NBR NZPI Investor 
he had developed a good relationship with the 
new council thanks to its key accounts scheme, 
which meant he got access to the right people at 
early stages of development. 

“I had the council design champion Ludo 
Campbell-Reid on site looking at our ideas right 
at the start,” he recalled. And, when he opted for 
a higher stud than the norm for his 60 apartment, 
three storey buildings, now known as the Isaac, 
the council didn’t require that they be notified. 

Pre-amalgamation, when Ockham proposed 
an earlier high-stud building, the council imme-
diately required it be notified. Mr Todd said that 
in that earlier era, he had often “banged my head 
against council brick walls.” 

Ms Hobson, who was delighted with Mr 
Todd’s remarks, said the feedback her team is 
getting from its soft launch of its key accounts 
scheme was good.

The council “soft-launched” the scheme in 
which a small team of officials in the council’s 
four regional offices aims to smooth the way for 
“projects of a certain size that need a different 
approach and more service,” she said. “It’s a pri-
vate sector idea coming into the public sector.” It 
was “soft-launched” so project developers could 
get used to the team “and we had to demonstrate 
to them that we could help.

“We had to get to know our customers – and 
see if we were even needed.”

“Banks have personal banking and business 
banking for different profiles of customers – but 
it’s a very innovative way to behave in the public 
sector.”

A lot of the team’s work involved relationship 
management. “They understand that in the pub-
lic sector but not so much in the public.”

Often the assistance was event-driven as in 
the waterfront development before the Rugby 

World Cup. The team gets involved in projects 
from the start before resource consent stage and 
assists developers to get everything done in a 
timely way.

She cited the Ockham development. “It’s not 
large by development or volume but there is a lot 
of value in hitting dates correctly.”

In Mr Todd’s case, “we really did take notice 
of his passion for development.” So the team 
made sure he met senior managers such as the 
design champion so he could discuss council de-
cisionmaking.

“We don’t wait until they have a consent. We 
ask what you need to get the best chance of de-
livering on time.”

What developers appeared to appreciate most 
was the regional focus. In the past developers 
faced different rules in the eight different regula-
tory areas of Auckland but the regional approach 
made developing much easier.

Now many customers had a “very good out-
come” going through the regulatory departments 
of the council – and the team was getting good 
feedback.

Keen council never checked budgets, invoices
As at November 2011, $678,000 of the private sector funding had been 

received.
“In our opinion, the treatment of seat sales as a contribution to capital 

costs was misconceived. Put simply, seat sales are operational revenue rather 
than capital contributions. The correct approach is to establish the capital 
construction costs and consider that in conjunction with an operational feasi-
bility study recognising all likely operating revenue and costs.

“In addition to its construction role, Carisbrook Stadium trust took re-
sponsibility to keep potential funders on-board and for securing the private 
sector funding. Led by its chairman [Malcolm Farry], it assured funders 
and seat purchasers that Dunedin City Council was on-board, while giving 
assurances to the council that the private sector funding targets would be 
achieved, all prior to the council entering the construction contract. 

“Although the private sector funding streams were not, and are still not 
fully secure, Mr Farry remains confident that the full private sector funding 
will be realised,” PwC says.

There was also a blowout in fees to Carisbrook Stadium Trust and its 
project delivery team.

In a type of private-public partnership, the city council paid fees to the 

Carisbrook Stadium Trust and associated project delivery tam for adminis-
tration and marketing services. Initial projections were for total costs of $3.7 
million. In the end $5.4 million was spent.

This amount was typical of the items that made up the overall cost over-
runs.

“No regard appears to have been taken of the level of payments, that is, 
‘was the amount within the budget or not?’ ” PwC says.

Another significant cost overrun involved catering facilities that the for-
mer council decided would be a good addition.

“... over and above the $2.4 million approved, an additional $3.7 million 
was spent on the upgraded catering facilities, making for a net total [after 
deducting the caterer’s contribution] of $6.1 million. No formal authority 
from the council was obtained for this additional $3.7 million of spending,” 
the PwC report says.

More overruns were incurred over a facility shared with Otago Univer-
sity and a major $18 million interest cost was overlooked.

“From here on, we recommend that the council seeks to maximise its re-
turns from the stadium with a sharp focus on operational efficiency and high 
usage,” PwC says, in what seems to be a major understatement.
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Ex-Watermark site sells for $17.7m
Chris Hutching

Proceeds from the sale of Xero Hse in Welling-
ton will be returned to shareholders in Willis 
Bond Capital Partners.

But the fund still has plenty of capital to in-
vest in other projects. At inception it attracted 
$128 million.

Willis Bond director Mark McGuinness told 
NBR NZPI that the $17.7 million sale to an un-
disclosed family trust was at a yield of 7.7%

The ex-Rialto Building (John Chambers 
Building) was earthquake-strengthened and 
leased to HRL Morrison and Co (Infratil) and 
Xero.

It was acquired from Land Equity Group a 

couple of years ago. 
Land Equity developer Donald Stott had 

planned a $200 million major hotel development 
incorporating the Xero building that would have 
been called the Watermark on a site bounded by 
Cable St, Jervois Quay and Taranaki St near Te 
Papa museum. 

Deposits were received for more than half of 
the 45 apartments including a $12 million pent-
house (although this was considered a related 
party transaction) and half of the 61 hotel suites 
had also been sold.

But Mr Stott told investors that Halifax Bank 
of Scotland had pulled out of its commitment to 
provide half the first mortgage of $125 million 
and he was unable to find additional mezzanine 

funding. 
The property was marketed by Colliers and 

CBRE but Colliers clinched the deal.

ASB trust stumps up for waterfront theatre
ASB Community Trust has agreed to contribute $5 
million to the new theatre proposed for the Wyn-
yard Quarter.

The donation will takes the total pledged to the 
Auckland Theatre Company’s proposed theatre to 
$21.7 million. 

However, the building is not yet assured be-
cause Auckland councillors have held several ro-
bust discussions on whether they should continue 
supporting the expensive project proposed to be 
next door to the ASB Bank headquarters now be-
ing built. Earlier this year the council agreed to hold 

off pulling out until it saw whether further funding 
would come in. The theatre company is due to re-
port back tothe council this month.

The total amount needed to build the new 600 
seat venue is $35.1 million.

“We are thrilled to have ASB Community 
Trust’s support for this visionary project, which 
will provide Auckland residents and visitors with 
a world class theatre going experience for genera-
tions to come,” Auckland Theatre Company gen-
eral manager Lester McGrath said.

ASB Community Trust chairman Ken Whit-

ney said the trust was inspired by what has been 
achieved by working in partnership with other 
funders.

“Large scale projects such as this inevitably 
require a number of funding partners to work to-
gether collaboratively to realise a shared vision. In 
a relatively short time this approach has endowed 
our city with a number of iconic buildings such as 
the magnificently refurbished art gallery, Q Theatre, 
the Eden Park stadium redevelopment, the exten-
sions to the War Memorial Museum, Motat and the 
Auckland Zoo, to name a few.”

BIG PLANS: But the Watermark didn’t go ahead

Mike Bayley’s view of Auckland development
Chris Hutching

Auckland should be able to learn from the mistakes of other 
cities promoting intensive development.

This is the view of Bayleys managing director, Mike 
Bayley, who said Aucklanders probably want to avoid in-
tensification in a post World War II style as seen in the likes 
of London or Manchester. They saw scores of high-rise resi-
dential towers sprout up with little thought to the develop-
ment of supporting infrastructure services such as schools, parks, social, 
and retail amenities, Mr Bayleys said.

“Conversely, we could easily take on board the type of intensification seen 
in Sydney, San Francisco or Vancouver, which embraced their natural envi-
ronment and has been based on incorporating the social needs of residents.

“The development and improvement to transport services will be a corner-
stone to growth. Our roading network will have to become more efficient – 
and the ring road building and expansions to existing highways is addressing 
that issue for the coming decade. 

“Concurrently, building the existing rail network will be positive in di-
versifying population growth out to the edges of the metropolitan urban 
limits rather than within a pure 10 kilometre radius of the CBD. 

“Along with rail, the use of bus hubs will become more prevalent as the 
population’s psyche shifts from being car-focused, to utilising public trans-
port. This will also sustain growth in the outer suburbs.”

Mr Bayley predicts that people will shop at their local malls or suburban 
centres, while their children will compete in sub-city sporting competitions 
rather than driving from Manurewa to Beach Haven to play rugby. 

“We already see this trend happening with the emergence of 
localised farmers markets. 

“Across the Auckland isthmus there is still a substantial 
amount of land available for low-density housing develop-
ment. We are currently seeing this with the opening up of the 
former Hobsonville air base into what will eventually become 
a suburb in its own right. Moving clockwise, around the city, 
there are similar substantial tracts of land available for resi-
dential expansion in the Albany Basin, Silverdale, Pakuranga, 

Flat Bush, Chapel Downs, Mangere and Ranui/Swanson.
“I don’t think we will again witness a replication of the shoe-box style 

intensification seen in some of the bigger Southeast Asian cities – with an 
extended family of five or six people from three generations for example 
living in a 40sq m apartment. 

“Firstly, that’s just not in the Kiwi psyche for the domestic buyer market, 
and secondly, while such dwellings are certainly suitable for students or 
young single professionals, bigger apartment units are one of the attractions 
for many Chinese, Korean, Singaporean and Indian immigrant families 
coming to a city like Auckland.

“There will undoubtedly be more inner-city apartment blocks built over 
the coming decades but, as CBD land availability diminishes, I think it’s 
unlikely we will see that development occur at the same rate we saw in the 
1990s and 2000s. Additionally, I forecast that we will once again see the 
conversion of C and D-grade commercial building stock into mixed-use 
residential apartment complexes. 

“They were the forerunners to the last wave of CBD apartment block 
construction.” 

MIKE BAYLEY: Auckland must 

learn from other cities’ mistakes
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Dunedin developer scared of fallout
Chris Hutching

The developer of a proposed $100 million 
Dunedin waterfront hotel doesn’t want to be 
identified in case the idea is canned and panned.

The imposing edifice proposed for the in-
dustrial port has already received its share of 
negative local commentary for its size and de-
sign.

Sources close to the action told NBR NZPI 
that the developer wants to remain anonymous 
until he obtains approval.

Previously Tim Barnett, associated with 
Arthur Barnett Properties, has unsuccessfully 
sought to develop a hotel in the same area. 

The scheme is being fronted by lawyer Steve 
Rodgers who announced the development at a 

function at Dunedin’s Forsyth Barr Stadium.
He is acting for the developers for the 

28-level five star hotel and has lodged a re-
source consent application.

The proposed hotel would be the tallest 
building in Dunedin, with views to the Otago 
peninsula. It would comprise hotel and apart-
ment accommodation, a swimming pool, a 
rooftop restaurant, car parks and a penthouse 
presidential suite.

Mr Rogers said there was insufficient ac-
commodation within the city to satisfy at peak 
times such as concerts and big games at the For-
syth Barr Stadium and to cope with the gradua-
tion demands of the university and polytechnic.

In the past, the city council has proved ob-
structive to developers’ plans for hotels on the 

waterfront.
But the financial straits it finds itself in as 

a result of a cost blowout for the Forsyth Barr 
Stadium may garner support.

Mr Rodgers said the team of international 
architects, represented by New Zealand archi-
tect Gordon Moller of Moller Architects, was 
briefed to design “a tall, elegant building with 
high quality aesthetics which would be recog-
nised for its design excellence.”

“The aluminum framed textured facades of 
the building create a landmark architectural de-
sign which would be one of a kind in Dunedin. 
The tall, elegant form of the building, the exten-
sive use of glass and an all season entertainment 
rooftop area are the key architectural features,” 
he said.

Industrial property still the overall performer
Chris Hutching

Retail property is providing the best capital returns compared with office 
and industrial investments.

The Property Council’s latest index that measures income returns 
(rents) as well as capital returns (rises or falls in value) across the different 
sectors is back in the black overall for the first time in three years.

The index shows the first positive capital annual growth of 0.2%, plus 
income returns of 8.2%, taking the total across all the sectors to 8.4%.

The overall return is still below the average 10% total returns in the 
years leading up to 2008.

Retail property enjoyed the strongest capital return of 2.3% and in-
come returns of 7.9%.

Next best for capital returns was the industrial sector, with capital re-
turns of 1.3% and income returns of 8.4%, giving a total of 9.8% – mean-
ing that industrial property still provides the strongest return overall of 
the three sectors.

Office sector capital returns were still down at -2.5%, with income re-
turns 8.6%, to a total of 5.9%

The index database is comprised of property assets from 19 partici-
pants with a combined asset value of $10 billion representing 568 invest-
ments. 

They include real estate investment trusts, unlisted wholesale property 

funds, unlisted retail property funds, property syndicates, private inves-
tors and the public sector. 

The composition (by value) across sectors is office (38%), retail (31%) 
and industrial (24%).

Scholarship opens door to more jobs 
Harcourts has launched a New Zealand Real Estate Scholarship Programme 
with 25 scholarships. 

The realtor’s programme is part of a national drive to offer job opportuni-
ties to those who have skills in business, wish to change career or are looking 
for a chance to retrain and earn while they learn. 

Harcourts Group Chief Executive Hayden Duncan said this was an op-
portunity to provide careers to skilled professionals and to continue to extend 
the quality of the real estate industry. 

“Lately there have been reports in the media about the lack of employment 
and skilled professionals unable to gain employment in their particular field 
of study or trade. What we are offering is an opportunity for educated people 
with experience in the workforce, a chance to upskill themselves with full sup-
port and training so they have a chance to have a successful career over the 
rest of their working life.” 

“The real estate scholarship programme offers a retainer and many ben-

efits that support it to be a substantial package for recipients. Recent regula-
tions and requirements introduced into the industry have ensured that cer-
tain levels of professionalism and accountability are delivered to all sellers 
and buyers.”

Scholarship winners receive a salary plus commission, their national cer-
tificate and license in real estate plus full training, with all course expenses 
paid for; a substantial investment into personal profile marketing material and 
the support of the best in the business, topped off with attendance to the larg-
est real estate conference in New Zealand in 2013. 

The training will be completed with Harcourts’ academy. 
The programme will have one intake this year and run for 12 months. Af-

ter the first 12 months, successful candidates have the opportunity to further 
advance their real estate career engaging in more advanced training. 

For more information, see www.opennewdoors.co.nz or call 0508 OPEN 
DOORS. 
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Construction expert joins Chapman Tripp
Chapman Tripp has appointed expatriate construction law expert 
Brian Clayton to its Auckland office. Mr Clayton was a partner in in-
ternational law firm Shearman & Sterling’s Abu Dhabi office, where 
he ran the firm’s construction practice. He will become a partner 
at Chapman Tripp once he has satisfied New Zealand Law Society 
obligations. Mr Clayton specialises in construction and projects, 
with particular expertise in the energy sector. He has practised in 
London, New Zealand and Australia. He has been involved in many large scale and 
complex construction projects, including in the oil and gas, petrochemical, LNG, pow-
er, water, mining, industrial, renewables, infrastructure, commercial, residential and 
leisure sectors, and has acted for sponsors, developers, contractors and lenders. 

JLL named best property consultant
Jones Lang LaSalle won 12 awards at the Asia-Pacific Property Awards in Kuala Lum-
pur. The company won the highest New Zealand honour, the five-star best property 
consultancy award. It took similar honours for Australia, China, India, Japan, New Zea-
land, the Philippines, Singapore, South Korea and Taiwan

Real estate agent to pay fine and compo
A Tauranga real estate agent has been ordered to pay $40,000 compensation to her cli-
ents for failing to correctly identify property boundaries and access ways. Remax Tauranga 
agent Andrea Quin was fined $7000, payable to the Real Estate Agents Authority, and 
ordered to pay the compensation to her clients, Phillip Barras and Sandra Knapton.

Ms Quin appeared before the Real Estate Disciplinary Tribunal last month and is ap-
pealing the decision to the High Court. No date has been set. The complaint centred 
on claims she did not correctly disclose problems she knew of with the access way and 
did not properly identify the boundaries. The complainants said Ms Quin identified 
the boundaries by hand gestures, leading them to believe the eastern boundary was 
marked by a wire fence when it was about eight metres inside it. Because of these is-
sues, the complainants had incurred extra cost in building a shed for Mr Barras’ marine 
engineering business.

Waterfront stadium idea dogs Auckland
Just when Aucklanders thought 
their Waitemata harbour wa-
terfront was safe(ish), someone 
else has seized upon the old 
idea of a waterfront stadium – 
this time to house the Warriors 
rugby league team. The idea 
was first put forward by the 
Labour government in 2006 as 
the Rugby World Cup venue 
– at a cost of $70 million. That 
was abandoned in favour of 
rebuilding Eden Park, which ul-
timately cost $240 million to re-
build not to mention the cost of 
Party Central, the “Cloud” on the 
waterfront. Now the new chair-
man of the Warriors franchise 
Bill Wavish wants Auckland 
Council and the government to 
fund half a waterfront stadium 
– and he says he can come up with corporate sponsors for the other half of the $100 mil-
lion cost. He has been meeting Regional Facilities Auckland (which manages the city’s 
stadiums) officials to discuss the Mt Smart Stadium, which is due fir a$16 million upgrade. 
He says Mt Smart will be inadequate for the Warriors’ need in future and they don’t want 
to move to the upgraded Eden Park either. Mr Wavish doesn’t seem to know that quite a 
portion of the waterfront is to be reclaimed by Ports of Aucklanbd that Auckland Council 
is determined to build a swish new cruiseship terminal there too.

Briefs Social media 
helps buyers 
‘fall in love’

GoodGround Real Estate has turned to social 
media to help buyers fall in love with a 
property and at the same time revolutionised 
the way it is selling to the market.

The Northland- and Albany-based firm 
builds landing pages through its website for 
each property it has listed on the market, and 
uses a Google Adwords campaign targeted at 
the identified buyer market.

Principal Martin Albrecht said the 
company had had some great success using 
this marketing platform.

“Other real estate firms are use Google 
Adwords but none are specifically using 
landing pages. Many are just linking straight 
to their listings.

“Our landing pages contain extensive 
information about the property, so a potential 
buyer can fall in love with it before seeing it 
in person. 

“When people contact us after viewing all 
the information available, we know they are 
genuinely interested in the property.

 “We’ve had multiple offers on certain 
properties and have sold several million 
dollars worth of property using this method 
since November last year,” Mr Albrecht said.

 Tailored keywords are used to boost search 
results through Google search and Google 
search partners including AOL, EarthLink, 
HowStuffWorks and Blogger.

 GoodGround interlinks all types of social 
media to drive potential buyers to its landing 
pages, including YouTube videos, Twitter and 
Facebook.

 “We have more than doubled the visits to 
our website since November last year, from 
2248 visits to 4571 visits per month.”

 In one example of how this method has 
transformed its marketing, the company 
marketed a property for 18 months using 
traditional media outlets, such as print, with 
little interest. Since developing a landing page 
and running a Google Adwords campaign, 
GoodGround has received numerous inquiries 
and several tender applications.

The concept plan for the waterfront stadium first 
proposed in 2006

YOUTUBE VIEW:  GoodGround Real Estate interlinks 

social media to drive buyers to its landing pages 
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Auckland
Where: Bute Rd, Browns Bay
Details: Seven units in the recently 
completed Bute Rd convenience centre 
in Browns Bay sold for $6,450,000 at a 
6.9% yield. The sale encompassed six 
retail units ranging from 70m2 to 184m2 
occupied on new six- to 10-year leases 
by a baker, butcher, fruit and vegetable 
and convenience stores and two take-
away outlets. The remaining 430m2 unit 
is occupied by Lollipops Educare on a 
12-year lease. 
Agent: Clint Barber, Bayleys  
Auckland

Where: 34 Henderson Valley Road, 
Henderson
Details: A 3111m2 industrial building 
(2676m2 warehouse, 228m2 office and 
148m2 showroom) on 7089m2 sold for 
$2,400,000 at a 5.4% yield with a new 
lease to a cartage company for two 
years, plus 1x2 RoR.
Agent: Buen Sue, Bayleys Auckland

Where: 1222-1226 Dominion Rd, Mt 
Roskill
Details: A block of shops in the main 
shopping precinct sold for $950,000 
at an 8.1% yield. Built in the 1950s, the 
400m2 building on a 396m2 corner 
site is occupied by a pharmacy and an 
Indian restaurant and takeaway outlet, 
plus an office tenant at the rear of the 
building. 
Agents: Nicolas Ching, Quinn Ngo of 
Bayleys Auckland

Where: 30 Norwich St, Newton
Details: A vacant 88m2 three-level 
building on a 369m2 site with mixed 
use zoning sold for $1,375,000. 
Agents: Christina Heaven, Bayleys 
North Shore Commercial; Lisa Niel-
son, Bayleys Auckland

Where: 26 McColl St, Newmarket
Details: A 575m2 office building on 
911m2 sold for $1,840,000 at a 6.25% 
yield. It is tenanted by international 
clothing distributor True Alliance (NZ) 
on a six-year lease until 2014, with 1x6 
RoR. 
Agents: Scott Kirk, Cameron Mel-
huish, Alan Haydock, Bayleys Auck-
land

Where: 24 McColl St, Newmarket
Details: A 469m2 office building on 

322m2 sold for $1,560,000 at a 6.8% 
yield, with True Alliance also occupy-
ing this building in conjunction with 
Watershed Ltd. 
Agents: Scott Kirk, Cameron Mel-
huish, Alan Haydock, Bayleys 
Auckland

Where: 22 McColl St, Newmarket
Details: A 575m2 vacant character 
office building on a 377m2 site sold for 
$1,705,000. 
Agents: Scott Kirk, Cameron Mel-
huish, Bayleys Auckland

Where: 230B Neilson St, Onehunga
Details: A 960m2 vacant industrial 
building (800m2 of warehouse and 
156m2 of office )on 1915m2 sold for 
$1,105,000. 
Agents: Brice Clarke, Bayleys Manu-
kau, James Hill, Bayleys Auckland)

Where: Unit C, 275 Neilson St,  
Onehunga 
Details: 315m2 vacant warehouse and 
office unit sold for $420,000. 
Agent: James Valintine, Bayleys 
Auckland

Where: Units 6 &7, 28 Torrens Rd, East 
Tamaki
Details: Two 150 m2 mixed use units 
in gated complex sold vacant for 
$350,000 each. They are close to Ti 
Rakau Business Centre 
Agents: Katie Wu, John Bolton Bay-
leys Manukau

Where: 103-109 Great South Rd, 
Papatoetoe: 
Details: A 1400m2 site in two titles 
with future retail redevelopment 
potential sold for $1,150,000. Currently 
leased as a car yard at $100,000 a year 
for 12 months, with 1x1 RoR. The site 
is in the heart of Papatoetoe’s town 
centre. 
Agent:Tony Chaudhary, Bayleys 
Manukau

Where: 302 Great South Rd, Papa-
toetoe
Details: An 800m2 vacant standalone 
bulk retail building, formerly used 
as a furniture store on a 1600m2 site. 
was bought by an owner occupier for 
$1,250,000. 
Agent:Tony Chaudhary, Bayleys 
Manukau

Where: 165 Great South Rd, Manurewa 
Details: A 455m2 retail complex 
producing $52,400 a year net from two 
long-term tenancies, with one vacant 
145m2 unit, in the heart of Manurewa 
sold for $1,040,000. 
Agents:Tony Chaudhary, Bayleys 
Manukau

Where: 92 Owens Rd, Mt Eden
Details: A 178m2 freehold office 
with nine car parks sold vacant for 
$1,160,000 a year.
Agent: Michael Block, Andre Siegert, 
Bayleys North Shore Commercial
 
Where: Unit A2, 72 Apollo Drive, 
Albany
Details: A 168m2 freehold office sold 
for $610,000 a year. Tenant is Kooky 
Fashions Ltd, returning $52,976 a year.
Agent: Matt Mimmack, Caleb Belling, 
Bayleys North Shore Commercial
 
Where: 1A Shakespeare Rd, Milford 
Details:  A 290m2 (includes 100m² 
canopy) shop, with $76,000 a year plus 
GST rental income from Fruit World 
sold for $1,095,000 plus GST on a 6.9% 
yield.
Agent: Ranjan Unka, Terry Kim, Bay-
leys North Shore Commercial

Where: 201 Mt Eden Rd, Mt Eden
Details: A 141m2 villa on a 499m2 
corner site with existing rights for use 
as medical rooms sold post auction for 
$1,000,000 at a 4.5% yield. It is leased to 
a psychology practice until the end of 
May at $40,492.
Agents: Clint Barber & Katrina Riedel, 
Bayleys Auckland
 
Where: Unit 6A, 126 Vincent St, CBD
Details: A 256m2 office unit, with three 
parking spaces and residential conver-
sion potential, sold post auction for a 
confidential price after being passed in 
at $375,000.
Agents: Rosemary Wakeman, Bayleys 
North Shore Commercial, Rachael 
Pittaway, Bayleys Auckland
 
Christchurch
Where: 18 Sabina St, Shirley
Details: A 130m2 house on 632m2 used 
as medical rooms was sold for $450,000 
plus GST.
Agents: Debby Kerr, James Stringer, 
NAI Harcourts, Christchurch City

SALES
Transactions
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Auckland
Where: Units 7 & 8 ,309 Botany Rd, East 
Tamaki
Details: A 214 m2 retail, brand new 
road frontage on busy Botany Rd was 
leased for $74,900 plus GST and outgo-
ings.
Agents: Katie Wu, Geoff Wyatt, Bay-
leys Manukau 

Where: Unit A, 38 Allens Rd. East 
Tamaki 
Details: A newly carpeted 317.6m2 
office and high stud warehouse, on 
road frontage, with eight car parks just 
minutes away from the Highbrook 
motorway, was leased for $32,000 plus 
GST and outgoings.
Agents: Katie Wu, John Bolton, Bay-

leys Manukau 
Where: Unit 5C, 89 Ellice Rd, Wairau 
Valley
Details: A 127m2 industrial property 
was leased for $20,0005 a year with two 
car parks
Agent: Alex Strever, Ranjan Unka, 
Bayleys North Shore Commercial 

Where: Unit D, 13 Piermark Drive, 
Albany
Details: A 526m2 industrial property 
with nine car parks was leased for 
$62,000 a year (warehouse at $100/m2, 
office at $188/m2). 
Agent: Alex Strever, Matt Mimmack, 
Bayleys North Shore Commercial
 
Where: 6 Ride Way, Albany
Details: A 1945.4m2 industrial property 

(warehouse at $100/m2 and office at 
$165/m2) with 15 car parks was leased 
for $230,000 a year.
Agent: Alex Strever, Matt Mimmack, 
Bayleys North Shore Commercial

Where: 231 Stanmore Rd, Richmond 
Details: A 350m2 warehouse/office was 
leased by the EQC for three years, with 
2x1 ROR for $85,000 a year plus GST.
Agent: Simon Rowland-Jones, NAI 
Harcourts, Christchurch City 

Where: 230B Antigua St, Phillipstown
Details: 280m2 offices with six car parks 
were leased to a project management 
company for one year for $50,000 a 
year plus GST.
Agent: Greg Mann, NAI Harcourts, 
Christchurch City

LEASES
Transactions

Auckland
Where: 158-160 Remuera Rd, Remuera

Details: Two retail premises with two 
flats above, part of a two-level complex 
on the corner with Bassett Rd, sold at 
auction for $1,695,000 at a 5.4% yield. 
Longstanding tenants the Bassett Road 
Butchery and the Mt Hobson Dairy, 
renewed their leases in March last year, 
the butcher for a further five years and 
the dairy for four years. The two upstairs 
flats are currently occupied as one resi-
dence by the dairy owner. The property 
is producing net annual rental income 
of $92,000
Agent: Henry Thompson, Stuart Bode 
Bayleys Auckland

Where: Unit 8, 15 Karepiro Drive, Whan-
gaparaoa
Details: A 83.5m2 unit in a retail 
convenience centre occupied by the 

Noodle Canteen since the complex 
was opened in 2007, with an eight-year 

lease running until November 2015 plus 
2x6 rights of renewal, sold for $507,000 
at a 7.8% yield. It produces net annual 
rental income of $38,870, with two-
yearly rent reviews to CPI and to market 
on renewal. 
Agents: Nicolas Ching, Bayleys Auck-
land, Mustan Bagasra, Bayleys Manly

Where: Unit G, 120 Sunnynook Road, 

North Shore
Details: A 72m2 unit in a high profile 
corner position in the Sunnynook Shop-
ping Centre, occupied by The Great 
Café, which has been in the centre since 
2002, sold for $570,000 at a 6.3% yield. 
Its current lease runs until 2015, with 
1x6 right of renewal and is producing 
net annual rental income of $36,000, 
with two-yearly rent reviews. 
Agents: Tony Chaudhary, Baykeys 
Manukau, Nicolas Ching, James Chan, 
Bayleys Auckland

Where: 713-717 Richardson Rd, Mount 
Roskill
Details:192m2 retail premises occupied 
by a pharmacy and restaurant on lease 
expiring in 2012 and 2013 with current 
net annual rental income of $42,460 a 
year, on a 477m2 site in three titles, sold 
for $579,000 at a 7.3% yield. 
Agents: Nicolas Ching, James Chan, 
Bayleys Auckland 

Where: Lot 1, 2 Fencible Rd, Howick
Details: A 46m2 unit in the Terraces 
commercial and residential complex 
sold for $1,560,000 at an 8% yield. 

AUCTIONS

158-160 Remuera Rd, Remuera

Unit G, 120 Sunnynook Road, North Shore
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Swimgym Howick Ltd has an eight-
year lease, plus 2x4 rights of renewal, 
from November 2011 returning 
$124,250 a year net. There is addi-
tional income of $1080 from the lease 
of one of four car parks to separate 
tenant. The unit has a 12x6 metre pool 
overlooked by a glassed-in observa-
tion area. 
Agent: Geoff Wyatt, Bayleys  
Manukau

Where: Unit 7, 23 Hannigan Drive, Mt 
Wellington
Details: A 133m2 unit with roller door 
access sold vacant for $145,000. Built in 
the 1990s, it comprises 51m2 of office, 
34m2 mezzanine and 47 m2 of ware-
housing. 
Agents: James Valintine, Sunil 
Bhana, Bayleys Auckland

Where: 161 Great South Rd, Papa-
toetoe
Details: A 274m2 retail premises 
located in the heart of Hunter’s Corner 
shopping precinct sold with vacant 
possession for $695,000. It underwent 
an extensive upgrade in 2009 including 
new shop frontages, new roof, internal 
walls, wiring, ceiling and lighting. 
Agents: Geoff Wyatt, Tony Chaud-
hary, Baykeys Manukau 

Where: 195 Quarry Rd, Drury
Details: A 7.151ha site between Ra-

marama and Drury sold for $1,000,000. 
Currently a lifestyle property with a 
three-bedroom home, it is located in 
an area with a proposed change from 
a Rural 1B zoning to industrial. 
Agents: Mike Ashton, Peter Mjgou-
noff, Bayleys Counties

Where: 186 James Fletcher Drive, 
Otahuhu
Details: A 1980s-built industrial com-
plex, comprising 1630m2 warehouse 
and 254m2 office on 3146m2 site, sold 
for $1,750,000 at a 9.1% yield. Steam 
Brewing Company has been in occu-
pation for 15 years and has a six-year 
lease from April 2009 producing net 
income of $160,000 a year. 

Agents: Geoff Graham, Don Parting-
ton, Bayleys Auckland

Hamilton
Where: Unit 12, 20 Clyde St, Hamilton 
East
Details: A 384m2 licensed sports 
bar and restaurant with 18 gaming 
machines in the Clyde Shopping 
Complex sold for $1,060,800 at a 7.8% 
yield on net rental income of $82,500 
a year. The tenant has been in oc-
cupation since 1993 and has already 
exercised right of renewal for a further 
20 years from September 2013. 
Agents: Nicolas Ching, James Chan, 
Bayleys Auckland; Mike Swanson, 
Bayleys Hamilton Auckland

Transactions

AUCTIONS

186 James Fletcher Drive, Otahuhu


